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Safe Harbor and IP Statement
This presentation contains forward-looking statements or information (forward-looking statements) within the meaning of the Private Securities Litigation Reform Act of 1995, Section 21E of the U.S. Securities

Exchange Act of 1934, as amended (the Exchange Act), Section 27A of the U.S. Securities Act of 1933, as amended, and other applicable securities laws of the United States and Canada, and is subject to

the safe harbors created by those provisions. All statements other than statements of historical facts are statements that could be deemed forward-looking statements. Words such as “anticipates,” “expects,”

“intends,” “plans,” “believes,” “seeks,” “estimates,” “may,” “could,” “would,” “might,” “will” and variations of these words or similar expressions are intended to identify forward-looking statements. In addition,

any statements or information that refer to expectations, beliefs, plans, projections, objectives, performance or other characterizations of future events or circumstances, including any underlying assumptions,

are forward-looking statements, and are based on our current expectations, forecasts and projections about the operating environment, economies and markets in which we operate. Forward-looking

statements reflect our current estimates, beliefs and assumptions, which are based on management’s perception of historic trends, current conditions and expected future developments, as well as other

factors it believes are appropriate in the circumstances. Our estimates, beliefs and assumptions are inherently subject to significant business, economic, competitive and other uncertainties and contingencies

regarding future events and, as such, are subject to change. We can give no assurance that such estimates, beliefs and assumptions will prove to be correct.

These forward-looking statements involve known and unknown risks and uncertainties, such as those relating to: inability to obtain required regulatory approvals for the proposed acquisition (the Acquisition)

of Micro Focus International plc (Micro Focus), the timing of obtaining such approvals and the risk that such approvals may result in the imposition of conditions that could adversely affect; the expected

benefits of the Acquisition; the risk that a condition to closing of the Acquisition may not be satisfied on a timely basis or at all; uncertainties as to access to available financing (including refinancing of debt) on

a timely basis and on reasonable terms; all statements regarding the expected future financial position, results of operations, cash flows, dividends, financing plans, business strategy, budgets, capital

expenditures, competitive positions, growth opportunities, plans and objectives of management following the Acquisition, including any anticipated synergy benefits; our ability to integrate successfully Micro

Focus’ operations and programs, including incurring unanticipated costs, delays or difficulties; to the duration and severity of the COVID-19 pandemic, including any new strains or resurgences; and our ability

to develop, protect and maintain our intellectual property and proprietary technology and to operate without infringing on the proprietary rights of others. We rely on a combination of copyright, patent,

trademark and trade secret laws, non-disclosure agreements and other contractual provisions to establish and maintain our proprietary rights, which are important to our success. From time to time, we may

also enforce our intellectual property rights through litigation in line with our strategic and business objectives.

The actual results that we achieve may differ materially from any forward-looking statements, which reflect management's current expectations and projections about future results only as of the date hereof.

We undertake no obligation to revise or publicly release the results of any revisions to these forward-looking statements. For additional information with respect to risks and other factors which could

materially affect our business, financial condition, operating results and prospects, including these forward- looking statements, see our Annual Report on Form 10-K, Quarterly Reports on Form 10-Q and

other securities filings we make with the Securities and Exchange Commission (SEC) and other securities regulators. For these reasons, we caution you not to place undue reliance upon any forward-looking

statements.

Information regarding Micro Focus and its financial results was derived from information filed by Micro Focus with the SEC, including its Interim Results for six-months ended April 30, 2022 reported on Form

6-K, its Annual Report and Accounts for the year ended October 31, 2021 on Form 20-F, its earnings press release for the year-ended October 31, 2021, filed on Form 6-K on February 8, 2022, and any other

subsequent applicable financial information reported on Form 6-K. Information regarding Micro Focus is qualified entirely by reference to those reports.
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Q1 Fiscal 2023 Financial Results



OpenText ©2022 All rights reserved 4

Q1 Fiscal 2023 Financial Highlights 
with Y/Y comparisons

1. Enterprise cloud bookings is defined as the total value from cloud services and subscription contracts, entered in the period that are new, committed and incremental to our existing contracts, excluding the impact of Carbonite and Zix.

2. CC: Constant currency for this purpose is defined as the current period reported revenues/expenses/earnings represented at the prior comparative period's foreign exchange rate. 

3. Annual recurring revenue (ARR) is defined as the sum of cloud services and subscriptions revenue and customer support revenue.

4. Please refer to “Use of Non-GAAP Financial Measures” at the end of this presentation and “Reconciliation of selected GAAP-based measures to Non-GAAP-based measures" included within our current and historical filings on Forms 10-Q, 10-K and 8-K.

Q1 FY’23

$852.0M

$891.8M in CC
Total Revenues

2.4%

7.1% in CC(2)

$722.0M

$753.6 in CC
ARR(3)

85% of Total Revenues

4.4%

8.9% in CC

$404.7M

$416.8M in CC
Cloud Revenues

13.5%

16.9% in CC

$304.0M

$319.7M in CC

(6.0)%

(1.1)% in CC

$0.77
Non-GAAP Earnings

Per Share(4)

(7.2)%

0.0% in CC

$95.6M

11.2%
of total revenues

Free Cash Flows(4) (41.3)%

Trailing Twelve Months (TTM) Ending Q1 FY’23

$3.51B

$3.61B in CC
Total Revenues

2.9%

5.6% in CC

$2.90B

$2.96B in CC
ARR(3)

82% of Total Revenues

4.8%

7.3% in CC

$1.58B

$1.61B in CC
Cloud Revenues

11.2%

13.0% in CC

$1.25B

$1.29B in CC
A-EBITDA(4)

35.5% (margin)

(3.9)%

(0.7)% in CC

$3.16
Non-GAAP Earnings

Per Share(4)

(5.1)%

0.6% in CC

$821.4M

23.4%
of total revenues

Free Cash Flows(4) 8.5%

Strong Quarterly Enterprise Cloud Bookings (1) of $112M up 37% Y/Y, TTM $496M up 36% Y/Y

A-EBITDA(4)

35.7% (margin)
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Business

Network

Cyber

Resilience

University of Winchester is a public research university based 

in Winchester, Hampshire, England.  

Products: OpenText EnCase Forensic 

Business Purpose: Training of undergraduate and post 

graduate students of cyber security and cybercrime 

Content

Services

Digital

Experience

Penn Mutual is a leader in life insurance focusing on annuities 

and life insurance, headquartered in Pennsylvania.

Products: OpenText RightFax Connect

Business Purpose: Provided a solution that delivers an on-

demand platform while eliminating the need for traditional 

telephony. 

Water Board Hoogheemraadschap De Stichtse Rijnlanden is 

a water board in the Netherlands maintaining dikes, clean 

surface water and water levels.

Products:  OpenText Cloud, Extended ECM for Office 365

Business Purpose: To automate processes, create a single 

data repository, meet regulatory requirements and enable 

document collaboration. 

Fifth Third Bank is an Ohio-based financial institution with over 

$206 billion in assets.

Products:  OpenText B2B Managed Services/Cloud Enterprise

Business Purpose: Allows their clients to seamlessly deliver 

payment files in the format of their choice.

Q1 FY’23 Customer Wins
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Sustainable Growth Through Retention and Upgrades

Annual Recurring Revenue
(ARR) (US$M)

$1,337

$2,866

FY'15 FY'22

114% 

Customer Support

95%

Cloud

94%

1. For the quarter ended September 30, 2022. Excludes Carbonite and Zix.

Customer satisfaction is a foundation for growth

Renewal Rate(1)
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Strong Cash Flows and Balance Sheet

1. Excludes restricted cash. Includes Cash and the Undrawn Revolver of $750m as of September 30, 2022.

2. Consolidated Net Leverage Ratio (pro forma) is calculated using bank covenant methodology.

3. Please refer to “Use of Non-GAAP Financial Measures” at the end of this presentation and “Reconciliation of selected GAAP-based measures to Non-GAAP-based measures" included within our current and historical filings on Forms 10-Q, 10-K and 8-K.

4. Excludes redemption of $850m Snr. Notes 2026 in Q2F22. As of September 30, 2022, we had no outstanding balance under the Revolver. 

5. Corporate purposes may include acquisitions, debt repayment, share repurchases, or other initiatives.

6. Undrawn Revolving Credit Facility of $750m matures in October 2024 

1.8x

1.6x 1.6x
1.5x

1.4x

2.0x 1.9x 2.0x
2.1x

Q1 FY'21 Q2 FY'21 Q3 FY'21 Q4 FY'21 Q1 FY'22 Q2 FY'22 Q3 FY'22 Q4 FY'22 Q1 FY'23

Zix Acquisition 

Closing

Trended Consolidated Net Leverage Ratio(2)

TTM Q1 FY’23 (US$M)

$924Operating Cash Flows

$103Less: CapEx

$821Free Cash Flows(3)

$10Less: Principal(4)

$242Less: Dividends

$392
Cash Generated for

Corporate Purposes(5)

$177Less: Share Buyback

Current Liquidity (US$)

$2.45B
Total Cash & Committed

Liquidity(1)

10 10 10

933 900 850 900

650

0

200

400

600

800

1000

CY'22 CY'23 CY'24 CY'25 CY'26 CY'27 CY'28 CY'29 CY'30 CY'31

M
ill

io
n

s
 U

S
D

Term Loan B Senior Notes

Debt Maturity Profile(6)
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Outlook
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Q2 FY’23 Quarterly Factors

Externalities

• Inflation, supply chain and macroeconomic

• Strength of US dollar

• Geopolitical (Russia) 

Company Specific(1)

• Expect Q2 Y/Y Revenue in constant currency:

• Total revenues up 4% to 5%

• Cloud revenues up 12% to 14%

• ARR up 6% to 7%

• FX revenue headwind of $50M to $55M Y/Y

• Expect Q2 Y/Y A-EBITDA dollars in constant currency:

• To be constant

• While making key investments in cloud, security and edge

• FX headwind of approximately $30M Y/Y

Our business is annual, and quarters will vary

1. Numbers are forecasts only.  



OpenText ©2022 All rights reserved 10

Estimated F’23 FX revenue headwind of $160M to $170M

Announced M&A

Cloud Revenue 

Customer Support Revenue

ARR

License Revenue

Professional Services Revenue

Total Revenue

Enterprise Cloud Bookings(2)

FY’23 OpenText Total Growth Strategy

1. All dollars in USD million. Revenues may not add up exactly to Total Revenue due to rounding. 

2. Enterprise cloud bookings is defined as the total value from cloud services and subscription contracts, entered into in the fiscal year that are new, committed and incremental to our existing contracts, excluding the impact of Carbonite and Zix.

3. Projected as of November 3, 2022; projection is not guidance.

F’22 Actual(1) Y-Y Expected Growth(3)

in Constant Currency

$1,535.0 8% to 10%

$1,331.0 Constant

$2,866.0 4% to 5%

$358.4 Down 8% to 10%

$269.5 2% to 4%

$3,493.8 3% to 4%

$465.8 15%+

Additive

Updated!
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Fiscal 2022 Actuals Fiscal 2023 Model
(3,4)

Revenue Type:

Cloud Services and Subscriptions 43.9% 46% - 48%

Customer Support 38.1% 35% - 37%

Annual Recurring Revenue (ARR) 82.0% 82% - 84%

License 10.3% 8% - 10%

Professional Services and Other 7.7% 7% - 9%

Non-GAAP Gross Margin(1):

Cloud Services and Subscriptions 67.0%

Customer Support 91.1%

License 96.2%

Professional Services and Other 20.9%

Non-GAAP Gross Margin(1) 75.6% 75% - 77%

Non-GAAP Operating Expenses:

Research & Development 12.1% 12% - 14%

Sales & Marketing 18.7% 18% - 20%

General & Admin 8.5% 7% - 9%

Depreciation 2.5% 2% - 4%

Total Operating Expenses 41.9% 42% - 44%

A-EBITDA Margin(1) 36.2% 36.0% - 36.5%

Interest and Other Related Expense (USD millions) $157.9 $170 - $180

Adjusted Tax Rate(2) 14.0% 14.0%

Capital Expenditures (USD millions) $93.1 $80 - $90

FY’23 Target Model

1. Please refer to “Use of Non-GAAP Financial Measures” at the end of this presentation and “Reconciliation of selected GAAP-based measures to Non-GAAP-based measures" included within our current and historical filings on Forms 10-Q, 10-K and 8-K.

2. Please refer to historical filings, including our Forms 10-K and 10-Q, regarding the company’s adjusted tax rate.

3. This model is not guidance.

4. Reflects the acquisition of Zix Corporation. 

Constant

Updated!
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FY’25 Medium-Term Aspirations Constant Currency(1)

1. Revenue and Cloud Bookings % are year-over-year comparisons.

2. Enterprise cloud bookings is defined as the total value from cloud services and subscription contracts, entered n the period that are new, committed and incremental to our existing contracts, excluding the impact of Carbonite and Zix.

3. Organic revenue growth is calculated by removing the revenue contribution from newly acquired companies for the first year post acquisition.

4. Please refer to “Use of Non-GAAP Financial Measures” at the end of this presentation and “Reconciliation of selected GAAP-based measures to Non-GAAP-based measures" included within our current and historical filings on Forms 10-Q, 10-K and 8-K.

5. Strategy subject to change based on acquisition opportunities or other corporate purposes.

6. Please refer to historical filings, including our Forms 10-K and 10-Q, regarding the company’s adjusted tax rate.

Enterprise Cloud Bookings Growth(2) 15%+ Cloud Editions (CE), private cloud expertise, APIs, Titanium

GARR (% of Total Revenue) 85%

Cloud Organic Revenue Growth(3) 6% to 8%

Organic Revenue Growth(3) 2% to 4% Strategic GROW with OpenText programs

Cloud revenue and Customer Support renewals

Efficient conversion of cloud bookings to revenue

Non-GAAP Effective Tax Rate(6) Low 20%’s Utilization of tax attributes while enhancing current structure

A-EBITDA Margin(4) (%) 37% to 39%

Free Cash Flows(4) (FCF) $1.1B

Capital Allocation to Dividend Program 20% of TTM FCF

Upper quartile profitability while investing in cloud, security and edge

Prioritizing < 3x net leverage and continuation of dividend program(5)

Continued high conversion from A-EBITDA and working capital efficiency
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Approximately $1.7B returned to shareholders since FY’13

Strong Track Record of Shareholder Returns

$17.7

$74.7 $87.6 $99.3
$120.6

$145.6
$168.9

$188.7
$210.7

$237.7
$65.5

$119.1

$177.0

FY'13 FY'14 FY'15 FY'16 FY'17 FY'18 FY'19 FY'20 FY'21 FY'22

Shares Repurchased Dividends

Dividends Paid and Shares Repurchased (US$M)

Dividends Paid (CAGR(2)): 33%

1. Strategy subject to change based on acquisition opportunities or other corporate purposes.  Corporate purposes may include acquisitions, debt repayment, share repurchases, or other initiatives. 

2. Since Fiscal 2013.
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Free Cash Flow and Capital Allocation(1)

1. Strategy subject to change.

2. Numbers and estimates (not guidance) and exclude impact of potential Micro Focus acquisition.

3. Please refer to “Reconciliation of selected GAAP-based measures to non-GAAP-based measures” included within our current and historical filings on forms 10Q, 10K and 8-K

4. Prior 33% capital allocation program included ~20% of FCF for Dividend Program and ~13% of FCF for share repurchases under the Normal Course Issuer Bid (NCIB) program.  The NCIB expires November 11, 2022.

5. Declaration of dividend subject to board discretion

F’23E(2)(3) F’25E(2)(3)

FCF(3)

$725M 

to 

$750M

$1.1B

FCF as % 

of Total 

Revenue

Low 

20%’s
Share buyback to be 

reconsidered upon 

deleveraging(4)

Dividend Program(4)(5)

Approximately 20% of TTM Free 

Cash Flows

$1.35B returned to 

shareholders since F’13
Continued high 

conversion from 

A-EBITDA and 

working capital 

efficiency

OpenText pre-acquisition FCF

Deleveraging remains top priority over 8 quarters following the close of Micro Focus Acquisition

$2.3B of expected debt repayment, with Net Leverage ratio reduced from 3.8x to < 3x
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The Acquisition is expected to close in the first quarter of calendar 2023, subject 

to the satisfaction of regulatory approvals and customary closing conditions.

Micro Focus Update

Closing UpdateCommitments
As announced on August 25, 2022(1)

Return Micro Focus to organic growth

Provide investors with enhanced visibility into the high value 

business areas

Accelerate Micro Focus cloud growth and improve Micro Focus 

renewals

Upper quartile A-EBITDA and expansion

Leverage proven OpenText Business System to drive accretive 

integration of Micro Focus

Upper quartile Free Cash Flow and expansion

Rapid 8-quarter deleveraging program

Continuation of dividend program(2)

Financing

The Company intends to further syndicate the committed Term Loan and reduce 

commitments or the borrowings under the Bridge Loan by accessing the debt 

capital markets, each subject to market conditions.(3)

Approximately $4.6B of Committed Financing.  Concurrently with the takeover 

announcement we entered into committed Term and Bridge Loan agreements to 

satisfy “certain funds” requirements under the UK Takeover Code.  

1. OpenText to Acquire Micro Focus International plc press release, 8/25/2022 ,  https://solutions.opentext.com/corpnews and https://s23.q4cdn.com/197378439/files/doc_news/2022/OpenText-to-Acquire-Micro-Focus-Investor-
Presentation.pdf

2. Dividends are subject to board discretion.
3. No assurance can be given that the Company will be able to further syndicate or access debt capital markets and this presentation does not constitute the offer or sale of any securities in any jurisdiction.

Micro Focus shareholders approved all cash acquisition by OpenText on October 

18, 2022.

https://solutions.opentext.com/corpnews
https://s23.q4cdn.com/197378439/files/doc_news/2022/OpenText-to-Acquire-Micro-Focus-Investor-Presentation.pdf
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Our Business
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2014

GXS: Cloud and 

Business Network

OpenText: The Information Company

Our Mission: 

We power and protect information

Our Purpose:

To elevate every person and every organization to 

gain the information advantage

1991

Foundation out of 

University of 

Waterloo
1996

IPO on Nasdaq

2005

Content 

Services Market

2017

Documentum: 

now #1 in Content 

Services

2019

Carbonite: new 

SMB/C market
2020

Cloud Editions: 

Modern Cloud 

Platform

2021

Zix: a top 

Microsoft 

SMB/C partner

V
a
lu

e
 c

re
a
ti

o
n

Our Passion: 
Deliver compelling innovations that provide our

CUSTOMERS a competitive advantage

An inclusive environment where passionate, skilled, 

and diverse EMPLOYEES thrive

Deliver SHAREHOLDER value through growth, profits 

and capital efficiency improvements

30 Year History

2005

IXOS: top 

SAP 

partnership

A 30-Year Track Record of Market Expansion and Value Creation 

2022

Titanium

2023

Micro Focus(1)

1. On August 25, 2022, OpenText announced its intent to acquire Micro Focus International plc.  The transaction is expected to close in the first calendar quarter of 2023.
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Business 2030

Every Industry Digitally Transformed 

Through Information and Software 

Acceleration

Human Centric Work and Workforces

New Rules New Requirements

• Financial Services, Retail, CPG, Bio Tech, 

Healthcare, Smart Cities, Manufacturing 

• Information driven transformation

• Generation Y/Z will dominate the workforce 

and expectations

• Believe in work and have control of their time, 

space, priorities and advancement

• Instant experiences

• AI to drive NEW galactic growth 

( more than the all the output of China and 

India combined )

• We are all software companies

• We are all information companies

• Climate Innovation and The Green Ledger

• Social Justice, Truth & Reconciliation

• Trust & Compliance

INFORMATION

CORE
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OpenText Information Vision for Business 2030 

INTERNAL 

PROCESSES

EXTERNAL 

PROCESSES

People

Connected 

Processes

Sales & Services

Bot

IoT

AR/VR

Mobile

Innovation

Clouds

Machines

Assets

Customers, Suppliers, Eco-Systems
Intelligent   Connected   Responsible 

INFORMATION

CORE
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Cloud Editions, Titanium and Business 2030

R11

R16

Cloud 

Editions

Titanium

Business 

2030

Automation 

Foundation

Digital 

Foundation

• Intelligent

• Connected

• Responsible

• Information Company

• Software Company

• New Requirements

• New Workforces

• AI

• Business Cloud

• 4 Ways to Consume

• Business Data Integration

• Cloud Native

• Data Compliance & Trust
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80%+ of our investments in cloud technologies

• Open and integrated information

• Common platform

• Multi-cloud partnerships

Run Anywhere | Off-Cloud | Private Cloud | Public Cloud | API

Developer 

Cloud

Content APIs

Digital  Experience    

APIs

Secure Data 

Management APIs

Threat Intelligence                  

APIs

Business  Network          

APIs

• All Cloud Editions

• Cloud and Edge

• Accessible through APIs

OpenText Zone

OpenText Zone | Single Sign-On | Learn, Try, Buy | Provision & Support | Resources & Enablement | Renewals 

Scaled 

Ecosystems

2M Trading 

Partners

Connected 

Subscribers

23,000 MSPs

Titanium: The OpenText Cloud Platform
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Content 

Management

Capture & 

Archiving

Industry 

Solutions

Ecosystem 

Integrations

Secure Viewing 
Collaboration & 

Signature 

Digital Business 

Integration 

Data 

Management & 

Security

Procure-to-Pay

Order-to-Cash

Industrial IoT 

Solutions

Identify & 

Access 

Management

Supply Chain 

Optimization 

Customer Analytics, 

AI & Insights 

Customer 

Communications 

Digital Asset 

Management 

Digital Fax

Process & 

Collaboration 

Voice & 

Contact Center 

Endpoint Detection 

& Response (EDR)

Endpoint and 

Network Security

Data Protection, 

Backup & Migration

Digital 

Investigations & 

Forensics 

Threat Intelligence 

Services

Email 

Encryption

Our Vision is Clear in Information Management

Single Sign-On
Resources & 

Enablement

Learn, Try, Buy Provision & Support

Renewals

Capture & Digitize 

View & Communicate

Analyze & ReportStore & Manage

Manage & SecureSearch & Discover

Process & Automate 

Protect & Secure

OpenText Zone

Scaled Ecosystem

Business Clouds

Developer Cloud
MSP’s

Trading Partners

Connected Subscribers

Private Cloud

Cloud 

Platform

Cloud Editions Architecture 

with four ways to consume

Off-Cloud

Private Cloud 

Public Cloud

Cloud Microservices
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Comprehensive Go-To-Market

Large

Enterprise

1,000+ employees

Mid-Market 

Enterprise

500-999 employees

Go-to-Market MotionsTarget Organizations 

Strategic Partners

Channel Partners

Digital

Direct Sales

MSPs RMMsDistributorsVARs

Global Accounts

Enterprise Accounts

Corporate Accounts

OpenText

3,000+

field facing 

professionals

OpenText 

Zone

22,000+

MSPs

Strategic partners 

1M+ trading partners

SMB/C

<499 employees
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Partners and the OpenText Cloud Zone: Our Force Multiplier

• Top cloud & 

off-cloud partner

• Highest growth 

cloud

• Public cloud 

partnership

• Joint GTM with 

Workspace

• Leading partnership 

with SMB/C

• OpenText’s largest 

cloud platform

• Deepen 

relationship with 

joint GTM planning

• ServiceNow

• Infor

• AT&T

• Cerner

New 

Partnerships

22,000+
MSPs

A new digital resource zone for 

OpenText customers

Evaluate > Use > Procure > Support > Renew > Administrate

Single Sign-On Learn, Try, Buy

Provision & Support
Resources & 

Enablement

Renewals
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Strong Track Record of Financial Performance

$657

$2,866

FY'12 FY'22

337% 

$1,207

$3,494

FY'12 FY'22

189% 

$241

$889

FY'12 FY'22

269% 

$0

$1,535

FY'12 FY'22

$0 to 

$1.5B

$351

$1,265

FY'12 FY'22

260% 

Total Revenues

(US$M)

Annual Recurring 

Revenue

(US$M)

Cloud Revenue

(US$M)

A-EBITDA(1)

(US$M)

Free Cash Flows(1)

(US$M)

Upper Quartile A-EBITDA Margin

1. Please refer to “Use of Non-GAAP Financial Measures” at the end of this presentation and “Reconciliation of selected GAAP-based measures to Non-GAAP-based measures" included 

within our current and historical filings on Forms 10-Q, 10-K and 8-K.
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How We Create Value

Model Value Creation

Total Revenue Growth

• Organic growth, led by cloud

• Acquired growth

• High recurring revenues

11%
10-yr Revenue CAGR (FY’13-FY’22)

Profitability
• Upper quartile A-EBITDA margin

• Grow free cash flows
36.2% 

A-EBITDA margin (FY’22)(1)

Capital Efficiency
• FCF return > Cost of capital

• 20% of TTM FCF for dividends
11.7% 

FCF/Avg Invested Capital(1),(2)

1. Please refer to “Use of Non-GAAP Financial Measures” at the end of this presentation and “Reconciliation of selected GAAP-based measures to Non-GAAP-based measures" included within our 

current and historical filings on Forms 10-Q, 10-K and 8-K.

2. For the year ended June 30, 2022. FCF/Average Invested Capital is calculated as FCF expressed as percent of average invested capital for the two most recent comparative fiscal year ends.  

Invested Capital is defined by and sourced by Bloomberg.  Please refer to Bloomberg definition code RX215.

Value

Total 
Revenue 
Growth

Capital 
Efficiency

Profitability

Proven Track Record of Above Market Growth, Upper Quartile Profitability and FCF Returns
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OpenText Zero-In. Our 2030 Pledge.
The future is inclusive and sustainable

Zero 

Footprint

• Help our customers digitize

• Zero waste from operations by 2030

• Science-based emissions reduction target of 

50% net reduction by 2030/net-zero by 2040

Zero 

Barriers

• Advance Equity, Diversity and Inclusion (ED&I):

• Majority Diverse

• 50/50 for key roles

• 40% female in leadership positions

• Center on ICT Education and Training

• Advance wellness & wellbeing 

Zero 

Compromise 

• Zero compromise on what matters most

• Principle-based approach

• Annual Report + The OpenText Way

Zero-In
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Be a Climate Innovator

The 1% Challenge

3 Trillion Trees in the world

A tree produces 10,000 pages of paper

Information Management can save 

1% of the world’s trees by 2030

… by eliminating 300 Trillion Printed Pages !
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Mark J. 

Barrenechea
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Appendix A
Use of Non-GAAP Financial Measures

In addition to reporting financial results in accordance with U.S. GAAP, the Company provides certain financial measures that are not in accordance with U.S. GAAP (Non-GAAP).These Non-GAAP financial measures have certain limitations in 

that they do not have a standardized meaning and thus the Company's definition may be different from similar Non-GAAP financial measures used by other companies and/or analysts and may differ from period to period. Thus it may be more 

difficult to compare the Company's financial performance to that of other companies. However, the Company's management compensates for these limitations by providing the relevant disclosure of the items excluded in the calculation of these 

Non-GAAP financial measures both in its reconciliation to the U.S. GAAP financial measures and its consolidated financial statements, all of which should be considered when evaluating the Company's results. Reconciliations of Non-GAAP 

financial measures for future periods are not provided as the Company does not currently have sufficient data to accurately estimate the variables and individual adjustments for such reconciliations.

The Company uses these Non-GAAP financial measures to supplement the information provided in its consolidated financial statements, which are presented in accordance with U.S. GAAP. The presentation of Non-GAAP financial measures is 

not meant to be a substitute for financial measures presented in accordance with U.S. GAAP, but rather should be evaluated in conjunction with and as a supplement to such U.S. GAAP measures. OpenText strongly encourages investors to 

review its financial information in its entirety and not to rely on a single financial measure. The Company therefore believes that despite these limitations, it is appropriate to supplement the disclosure of the U.S. GAAP measures with certain Non-

GAAP measures defined below.

Non-GAAP-based net income and Non-GAAP-based EPS, attributable to OpenText, are consistently calculated as GAAP-based net income (loss) or earnings (loss) per share, attributable to OpenText, on a diluted basis, excluding the effects of 

the amortization of acquired intangible assets, other income (expense), share-based compensation, and special charges (recoveries), all net of tax and any tax benefits/expense items unrelated to current period income, as further described in the 

tables below. Non-GAAP-based gross profit is the arithmetical sum of GAAP-based gross profit and the amortization of acquired technology-based intangible assets and share-based compensation within cost of sales. Non-GAAP-based gross 

margin is calculated as Non-GAAP-based gross profit expressed as a percentage of total revenue. Non-GAAP-based income from operations is calculated as GAAP-based income from operations, excluding the amortization of acquired intangible 

assets, special charges (recoveries), and share-based compensation expense.

Adjusted earnings before interest, taxes, depreciation and amortization (Adjusted EBITDA) is consistently calculated as GAAP-based net income (loss), attributable to OpenText, excluding interest income (expense), provision for income taxes, 

depreciation and amortization of acquired intangible assets, other income (expense), share-based compensation and special charges (recoveries). Adjusted EBITDA margin is calculated as adjusted EBITDA expressed as a percentage of total 

revenue.

The Company's management believes that the presentation of the above defined Non-GAAP financial measures provides useful information to investors because they portray the financial results of the Company before the impact of certain non-

operational charges. The use of the term “non-operational charge” is defined for this purpose as an expense that does not impact the ongoing operating decisions taken by the Company's management. These items are excluded based upon the 

way the Company's management evaluates the performance of the Company's business for use in the Company's internal reports and are not excluded in the sense that they may be used under U.S. GAAP. 

The Company does not acquire businesses on a predictable cycle, and therefore believes that the presentation of Non-GAAP measures, which in certain cases adjust for the impact of amortization of intangible assets and the related tax effects 

that are primarily related to acquisitions, will provide readers of financial statements with a more consistent basis for comparison across accounting periods and be more useful in helping readers understand the Company’s operating results and 

underlying operational trends. Additionally, the Company has engaged in various restructuring activities over the past several years, primarily due to acquisitions and most recently in response to our return to office planning, that have resulted in 

costs associated with reductions in headcount, consolidation of leased facilities and related costs, all which are recorded under the Company’s “Special charges (recoveries)” caption on the Consolidated Statements of Income. Each restructuring 

activity is a discrete event based on a unique set of business objectives or circumstances, and each differs in terms of its operational implementation, business impact and scope, and the size of each restructuring plan can vary significantly from 

period to period. Therefore, the Company believes that the exclusion of these special charges (recoveries) will also better aid readers of financial statements in the understanding and comparability of the Company's operating results and 

underlying operational trends. 

In summary, the Company believes the provision of supplemental Non-GAAP measures allow investors to evaluate the operational and financial performance of the Company's core business using the same evaluation measures that management 

uses, and is therefore a useful indication of OpenText's performance or expected performance of future operations and facilitates period-to-period comparison of operating performance (although prior performance is not necessarily indicative of 

future performance). As a result, the Company considers it appropriate and reasonable to provide, in addition to U.S. GAAP measures, supplementary Non-GAAP financial measures that exclude certain items from the presentation of its financial 

results.

See historical filings, including the Company’s Annual Reports on Form 10-K, for reconciliations of certain Non-GAAP measures to GAAP measures. The following charts provide unaudited reconciliations of U.S. GAAP-based financial measures 

to Non-GAAP-based financial measures for the following periods presented. 
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Fiscal 2022

In US$ billions (unless indicated otherwise) Reported
FX Headwind / 

(Tailwind)
CC(1)

Total Revenues $3.49 $0.04 $3.53 

Less: Revenues from acquisitions(2) $0.09 $0.09 

Organic revenues $3.40 $3.44 

Growth (decline) in organic revenues over prior year(3) 0.5% 1.7%

Annual Recurring Revenues $2.87 $0.03 $2.89 

Less: Revenues from acquisitions(2) $0.09 $0.09 

Organic revenues $2.78 $2.80 

Growth (decline) in organic revenues over prior year(3) 1.3% 2.3%

Cloud Revenues $1.54 $0.01 $1.54 

Less: Revenues from acquisitions(2) $0.09 $0.09 

Organic revenues $1.45 $1.46 

Growth (decline) in organic revenues over prior year(3) 2.9% 3.6%

Customer Support Revenues $1.33 $0.02 $1.35 

Less: Revenues from acquisitions(2) $0.00 $0.00 

Organic revenues $1.33 $1.35 

Growth (decline) in organic revenues over prior year(3) (0.3%) 0.9%

1. Constant currency is defined as the current period reported revenues represented at the prior comparative period’s foreign exchange rate. 

2. Revenues from acquisitions refers to those revenues recognized during Fiscal 2022 from acquired businesses within one year of acquisition date.

3. Organic revenue growth is calculated by removing the revenue contribution from newly acquired companies for the first year post acquisition. 

Organic Growth
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1. Please refer to “Use of Non-GAAP Financial Measures” at the end of this presentation and “Reconciliation of selected GAAP-based measures to Non-GAAP-based measures" included within our current and historical filings on Forms 

10-Q, 10-K and 8-K.

• We measure our ROIC annually. It is defined as our 

non-GAAP net operating profit after tax, divided by our 

average invested capital

• Non-GAAP net operating profit after tax is our non-

GAAP based income from operations (as previously 

defined), net of our non-GAAP tax rate

• Invested capital is defined as our total debt, plus total 

equity, less the sum of total cash and total net deferred 

tax assets (liabilities), as they each appear on our 

Consolidated Balance Sheets

Adj. Operating Income (after-tax)

ROIC 

(OTEX Calculation)

(Debt + Equity – Cash – Deferred Tax)

=

FY’20 FY’21 FY’22

ROIC 17.6% 19.0% 18.1%

(in US$M)

Non-GAAP based income from operations $1,059 $1,230 $1,177

Adjusted Tax Rate (%)
(1)

14% 14% 14%

Non-GAAP based operating income after 

non-GAAP tax
$911 $1,058 $1,012

Total Debt (incl. Current Portion of LT Debt) $4,194 $3,589 $4,220

+ Total Shareholders’ Equity $4,007 $4,099 $4,032

- Cash & Cash Equivalents $1,693 $1,607 $1,694

- Net Deferred Tax Assets (Liabilities) $763 $689 $744

= Invested Capital $5,745 $5,392 $5,814

Average Invested Capital (Avg. Current Yr. 

& Prior Yr.)
$5,178 $5,569 $5,603

Return on Invested Capital (ROIC)
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Additional Information
Disclosure requirements of the UK City Code on Takeovers and Mergers

Under Rule 8.3(a) of the UK City Code on Takeovers and Mergers (the Code), any person who is interested in 1 percent or more of any class of relevant securities of an offeree company or of any securities

exchange offeror (being any offeror other than an offeror in respect of which it has been announced that its offer is, or is likely to be, solely in cash) must make an Opening Position Disclosure following the

commencement of the offer period and, if later, following the announcement in which any securities exchange offeror is first identified. An Opening Position Disclosure must contain details of the person’s

interests and short positions in, and rights to subscribe for, any relevant securities of each of (i) the offeree company and (ii) any securities exchange offeror(s). An Opening Position Disclosure by a person to

whom Rule 8.3(a) applies must be made by no later than 3:30 p.m. (London time) on the 10th business day following the commencement of the offer period and, if appropriate, by no later than 3:30 p.m.

(London time) on the 10th business day following the announcement in which any securities exchange offeror is first identified. Relevant persons who deal in the relevant securities of the offeree company or

of a securities exchange offeror prior to the deadline for making an Opening Position Disclosure must instead make a Dealing Disclosure.

Under Rule 8.3(b) of the Code, any person who is, or becomes, interested in 1 percent. or more of any class of relevant securities of the offeree company or of any securities exchange offeror must make a

Dealing Disclosure if the person deals in any relevant securities of the offeree company or of any securities exchange offeror. A Dealing Disclosure must contain details of the dealing concerned and of the

person’s interests and short positions in, and rights to subscribe for, any relevant securities of each of (i) the offeree company and (ii) any securities exchange offeror(s), save to the extent that these details

have previously been disclosed under Rule 8. A Dealing Disclosure by a person to whom Rule 8.3(b) applies must be made by no later than 3:30 p.m. (London time) on the business day following the date of

the relevant dealing. If two or more persons act together pursuant to an agreement or understanding, whether formal or informal, to acquire or control an interest in relevant securities of an offeree company or

a securities exchange offeror, they shall be deemed to be a single person for the purpose of Rule 8.3. Opening Position Disclosures must also be made by the offeree company and by any offeror and Dealing

Disclosures must also be made by the offeree company, by any offeror and by any persons acting in concert with any of them (see Rules 8.1, 8.2 and 8.4).

Details of the offeree and offeror companies in respect of whose relevant securities Opening Position Disclosures and Dealing Disclosures must be made can be found in the Disclosure Table on the Panel’s

website at https://www.thetakeoverpanel.org.uk/, including details of the number of relevant securities in issue, when the offer period commenced and when any offeror was first identified. You should contact

the Panel’s Market Surveillance Unit on +44 (0)20 7638 0129 if you are in any doubt as to whether you are required to make an Opening Position Disclosure or a Dealing Disclosure.

Additional Information

U.S. shareholders (and the acquired company’s ADS holders) should note that the Acquisition relates to an offer for the shares of a UK company that is a “foreign private issuer” as defined under Rule 3b-4 of

the Exchange Act and is being made by means of a scheme of arrangement provided for under English company law. The Acquisition, implemented by way of a scheme of arrangement, is not subject to the

tender offer rules or the proxy solicitation rules under the Exchange Act. Accordingly, the Acquisition is subject to the procedural and disclosure requirements, rules and practices applicable to a scheme of

arrangement involving a target company in the UK listed on the London Stock Exchange, which differ from the requirements of the U.S. tender offer and proxy solicitation rules. If, in the future, we exercise

our right to implement the Acquisition by way of a takeover offer and determines to extend the takeover offer into the United States, the Acquisition will be made in compliance with applicable U.S. securities

laws and regulations, including Sections 14(d) and 14(e) of the Exchange Act and Regulations 14D and 14E thereunder. Such a takeover offer would be made in the United States by us or our wholly-owned

subsidiary and no one else.

https://www.thetakeoverpanel.org.uk/
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Summary of Quarterly Results with Constant Currency

(1) See reconciliation of GAAP-based measures to Non-GAAP-based measures at the end of this presentation.
(2) Please also see Note 14 to the Company's Fiscal 2018 Consolidated Financial Statements on Form 10-K. Reflective of the amount of net tax benefit arising from the internal reorganization assumed to be allocable 

to the current period based on the forecasted utilization period.

Note: Individual line items in table may be adjusted by non-material amounts to enable totals to align to published financial statements.

*CC: Constant currency for this purpose is defined as the current period reported revenues/expenses/earnings represented at the prior comparative period's foreign exchange rate.

** Annual recurring revenue is defined as the sum of Cloud services and subscriptions revenue and Customer support revenue. 
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Reconciliation of Selected Non-GAAP Measures | Q1 FY'23
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Reconciliation of Selected Non-GAAP Measures | Q1 FY'23
FOOTNOTES

1 Adjustment relates to the exclusion of share-based compensation expense from our Non-GAAP-based operating expenses as this expense is excluded from our internal analysis of operating results.

2
Adjustment relates to the exclusion of amortization expense from our Non-GAAP-based operating expenses as the timing and frequency of amortization expense is dependent on our acquisitions and is hence excluded 
from our internal analysis of operating results.

3 GAAP-based and Non-GAAP-based gross profit stated in dollars and gross margin stated as a percentage of total revenue.

4
Adjustment relates to the exclusion of special charges (recoveries) from our Non-GAAP-based operating expenses as special charges (recoveries) are generally incurred in the periods relevant to an acquisition and 
include certain charges or recoveries that are not indicative or related to continuing operations and are therefore excluded from our internal analysis of operating results.

5 GAAP-based and Non-GAAP-based income from operations stated in dollars.

6

Adjustment relates to the exclusion of other income (expense) from our Non-GAAP-based operating expenses as other income (expense) generally relates to the transactional impact of foreign exchange and is generally 
not indicative or related to continuing operations and is therefore excluded from our internal analysis of operating results. Other income (expense) also includes our share of income (losses) from our holdings in 
investments as a limited partner. We do not actively trade equity securities in these privately held companies nor do we plan our ongoing operations based around any anticipated fundings or distributions from these 
investments. We exclude gains and losses on these investments as we do not believe they are reflective of our ongoing business and operating results. Other income (expense) also includes unrealized gains (losses) on 
our derivatives which are not designated as hedges, that are related to the financing of the Micro Focus Acquisition. We exclude gains and losses on these derivatives as we do not believe they are reflective on our 
ongoing business and operating results.

7

Adjustment relates to differences between the GAAP-based tax provision rate of approximately 40% and a Non-GAAP-based tax rate of approximately 14%; these rate differences are due to the income tax effects of 
items that are excluded for the purpose of calculating Non-GAAP-based adjusted net income (loss). Such excluded items include amortization, share-based compensation, special charges (recoveries) and other income 
(expense), net. Also excluded are tax benefits/expense items unrelated to current period income such as changes in reserves for tax uncertainties and valuation allowance reserves, and “book to return” adjustments for 
tax return filings and tax assessments. Included is the amount of net tax benefits arising from the internal reorganization that occurred in Fiscal 2017 assumed to be allocable to the current period based on the forecasted 
utilization period. In arriving at our Non-GAAP-based tax rate of approximately 14%, we analyzed the individual adjusted expenses and took into consideration the impact of statutory tax rates from local jurisdictions 
incurring the expense.

8 Reconciliation of GAAP-based net income (loss) to Non-GAAP-based net income:
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Reconciliation of Selected Non-GAAP Measures | Q1 FY'22
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Reconciliation of Selected Non-GAAP Measures | Q1 FY'22
FOOTNOTES

1 Adjustment relates to the exclusion of share-based compensation expense from our Non-GAAP-based operating expenses as this expense is excluded from our internal analysis of operating results.

2
Adjustment relates to the exclusion of amortization expense from our Non-GAAP-based operating expenses as the timing and frequency of amortization expense is dependent on our acquisitions and is hence 
excluded from our internal analysis of operating results.

3 GAAP-based and Non-GAAP-based gross profit stated in dollars and gross margin stated as a percentage of total revenue.

4
Adjustment relates to the exclusion of special charges (recoveries) from our Non-GAAP-based operating expenses as special charges (recoveries) are generally incurred in the periods relevant to an acquisition and 
include certain charges or recoveries that are not indicative or related to continuing operations and are therefore excluded from our internal analysis of operating results.

5 GAAP-based and Non-GAAP-based income from operations stated in dollars.

6

Adjustment relates to the exclusion of other income (expense) from our Non-GAAP-based operating expenses as other income (expense) generally relates to the transactional impact of foreign exchange and is 
generally not indicative or related to continuing operations and is therefore excluded from our internal analysis of operating results. Other income (expense) also includes our share of income (losses) from our holdings 
in investments as a limited partner. We do not actively trade equity securities in these privately held companies nor do we plan our ongoing operations based around any anticipated fundings or distributions from these 
investments. We exclude gains and losses on these investments as we do not believe they are reflective of our ongoing business and operating results.

7

Adjustment relates to differences between the GAAP-based tax provision rate of approximately 25% and a Non-GAAP-based tax rate of approximately 14%; these rate differences are due to the income tax effects of 
items that are excluded for the purpose of calculating Non-GAAP-based adjusted net income. Such excluded items include amortization, share-based compensation, special charges (recoveries) and other income 
(expense), net. Also excluded are tax benefits/expense items unrelated to current period income such as changes in reserves for tax uncertainties and valuation allowance reserves, and “book to return” adjustments 
for tax return filings and tax assessments. Included is the amount of net tax benefits arising from the internal reorganization that occurred in Fiscal 2017 assumed to be allocable to the current period based on the 
forecasted utilization period. In arriving at our Non-GAAP-based tax rate of approximately 14%, we analyzed the individual adjusted expenses and took into consideration the impact of statutory tax rates from local 
jurisdictions incurring the expense. 

8 Reconciliation of GAAP-based net income to Non-GAAP-based net income:
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Reconciliation of Adjusted EBITDA and Free Cash Flows
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Reconciliation of Adjusted EBITDA and Free Cash Flows


